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ITEM 7.01 REGULATION FD DISCLOSURE
Curtiss-Wright Corporation deliveraal investor and securities analyst presentatitimeaBidoti & Company’s 9th Annual Emerging
Growth Institutional Investor Conference that irt#d the slides and notes filed as Exhibit 99.1thedchotes of the presentation filed as

Exhibit 99.2 to this Current Report on Form 8-K,igéhare incorporated herein by reference. The ptaten was made at The Grand Hyatt
New York Hotel at 9:40 am EDT on April 7, 2005. Apy of this presentation is also available on thenfanys website.

This information is nétiled” for the purposes of Section 18 of the Securitiesh@rge Act of 1934, as amended, and is not
incorporated by reference into any filing made parg to the Securities Act of 1933, as amendetheBecurities Exchange Act of 1934, as
amended. The furnishing of these slides is nohufee to constitute a representation that suchnmdtion is required by Regulation FD or t
the materials they contain include material infotiorathat is not otherwise publicly available.

ITEM 9.01 FINANCIAL STATEMENTSAND EXHIBITS.
(a) Not applicable.
(b) Not applicable.
(c) Exhibits.

99.1 Slides and notes shduning Sidoti investor and securities analyst enéation.
99.2 Notes to presentation.

SIGNATURE

Pursuant to the requirements of the Securities &xgh Act of 1934, the Registrant has caused
this report to be signed on its behalf by the usidered, thereunto duly authorized.

CURTISS WRIGHT CORPORATIOI

By: /s/ Glenn E. Tynan
Glenn E. Tynan
Vice-President and
Chief Financial Office

Date: April 7, 2005
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Exhibit
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99.1 Slides shown during Sidoti investor and securitiealyst
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99.2 Notes to Presentation

HIGH PERFORMANCE

One trait that is
common to all

our products and

businesses._——-  ~
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Corporate Overview
APRIL 2005




FIRST IN FLIGHT — 100 YEARS
2005 — 76 TH ANNIVERSARY

FEBRUARY 2005




# Strategically focused, multinational provider of highly engineered
products and services

s Strong positions in diversified, profitable niche markets built upon:
Engineering and technological leadership

Strong customer relationships

& Strong base comprised of 3 business segments
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SALES

($ in millions)

$1,050-

+27% 5-Year CAGR 1100

$955
$746
$513
$343
i $3i I I

1999 2000 2001 2002 2003 2004 2005
Est

OPERATING INCOME

($ in millions) $130-138

+21% 5-Year CAGR %t

$89
$61
$43 I$48 $47 I

1999 2000 2001 2002 2003

One of America’s top 200 Small Companies — Forbes Magazine (1999-2002)
Top 100 Hot Growth Companies — Business Week (2002)

Top 30 Aerospace Businesses Ranked by Operating Mar

FEBRUARY 2005

gin — Flight International (2002)




(Split Adjusted) $3.24 —
$3.45

+13% 5-Year CAGR - $3.02
$2 50
s1.86 $1.99 $2.00
$1.67 I I I

1999 2000 2001 2002 2003 2004 2005 Est

* 2000-2002 Normalized to exclude the effects of environmental insurance
settlements, post-retirement costs, consolidation costs, gains related to
post- retirement medical benefits, recapitalization costs and gains on asset
sales.
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Increased presence in
Automobile  General

defense markets 8% Industrial
7%

Increased presence in
embedded computing Commercial

EG Pfﬂ/?

Leading position in
commercial aerospace

Global reach limits Commercial

. Aerospace
exposure to domestic 17%
markets

Defense
47%

FEBRUARY 2005
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$341,271

2003

+43% 5-year CAGR

$172,455

$97,486 $98,257

[} . l

1999 2000 2001 2002

OPERATING INCOME

Operating Margin

10.5%

9.4%
'.-FD"'H‘

11.7%
$39,991

12.0%

10.9% -

$20,693

Operating Income ($000)

$10,276  $10,703

T l l

1999 2000 2001 2002 2003

FEBRUARY 2005

$44,651

$388,139

2004

Business Units 14

Employees 2,070

Sales / EE $ 143,000 $ 216,000

Product Portfolio: Marine Propulsion Pumps &
Valves, Electronic Systems, Commercial Power,
Commercial Oil & Gas

2004

MARKETS SERVED

Defense-
Navy
39%

Defense-
Navy

1998 it

11.5%

General
Industrial
2%
Automotive
2%

Commercial
Power
26%

Commercial
Power

61%
2004




1998
+ Engineered control and relief valves

2003

¢+ Engineered control & relief valves

+ FCCU, coker, butterfly valves

¢+ Engineered pumps & drives

+  Nuclear/non-nuclear instrumentation & control
systems

*  Aircraft carrier flight critical components

* Electromagnetic drive & propulsion system

* Process Safety Management software

FEBRUARY 2005

2004
= Nova - Nuclear power components

*  Trentec - Power equipment fabrication and
qualification

*  Groquip - Oil processing valves

+ GMBU - Naval propulsion pumps




FEBRUARY 2005

Strategy

Expanded new markets
with related products
Expanded technical
content into electronic
controls

Expanded into the
process industry




$388,575

$265 905 1998 2004
$233 437 ] ]
Business Units 3 15
+26% 5-Year CAGR Employees 662 1,942

$124I155 $1im $137I103 I I Sales | EE $ 158,000 $ 194,000

1999 2000 2001 2002 2003 2004

Product Portfolio: Embedded Computing,
Integrated Sensing and Engineered Systems

OPERATING INCOME MARKETS SERVED

.0%

12 7% Commercial
Operating Margin 12. ‘2'0:?"#-' $44,903

t-.______ll 4% 11.6% 1998  Aerospace

10, W 84%

$29,579 $30,350

Operating Income ($000)
$19,219
$15,463
$12,446 .
I Defense- General Commercial

Industrial
Aerospace Aerospace
1999 2000 2001 2002 2003 2004 14% 2% 28%

FEBRUARY 2005




1998

*  Secondary flight control actuation systems
* Component overhaul and logistics support

2003

* Secondary flight control actuation systems and
component overhaul & logistics support

+ Electro-mechanical aiming and stabilization
systems

= Military fire control systems

# Position sensors & control electronics

#*  Power conversion products & embedded
computing

FEBRUARY 2005

2004

* Dy 4 - Embedded Computing

*  Primagraphics — Embedded Computing
* Synergy — Embedded Computing




Strategy

Expand control technology
from mechanical to electro-
mechanical to electronics

g ¥ e of

Evolve from dependence on
commercial aerospace
market to service defense

g and industrial markets
= e - i
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SALES
$178,324

$138,895
1998 2004
$104,143 $1°5 318 $1°7 807 $1°7 386 Business Units 36 56

Employees 1,075 1,603
+11% 5 Year CAGR

Sales / EE 98,000 $ 112,000
I I I I I Product Portfolio: Shot Peening, Peen Forming,

Laser Peening, Specialty Coatings, Heat Treating
1999 2000 2001 2002 2003 2004

OPERATING INCOME MARKETS SERVED

22.6%  22.3% Automotive ~ Aerospace
™ ‘ 29% 45%
Operatlng Income ($000)

Commercial
Aerospace
35%
$28,279
$23,551 $23,502 13 4% 13.7% 15.9%
$19, 513

$14,403 General

Industrial

19%
General

Industrial ] P‘;‘(’;er ;
17%  process Power ol?| &G A
i as erospace
1999 2000 2001 2002 6% 3% 39 10%

FEBRUARY 2005




1998 2004

#  Shot peening * Evesham - Coatings
* Peen forming * Everlube — Coatings
* Heat treating

* Special valves

2003

#  Shot peening

+* Peen forming

* Heat treating

#  Special valves

# Laser peening

# Coating applications

# Anodizing / chemical milling

FEBRUARY 2005




Strategy

Increase market share by -
adding appropriate plant
SICH

Add new coatings
services to business
portfolio

Introduce new laser
technology to shot
peening services

FEBRUARY 2005
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Flow Control

Pumps, valves &
electronic systems
Submarine & aircraft
carrier

Jet fuel pumping
system retrofit
Advanced Naval
Propulsion technology

Electromagnetic (EM)
Gun

FEBRUARY 2005

2005 Estimated Sales: $525M

Motion Control

Embedded systems,
position sensors,
actuation and electronic
controls

F/A-22 Raptor, V-22
Osprey, Joint Strike
Fighter & Global Hawk

Electronic controls,
aiming & stabilization
systems, embedded
systems and position
sensors

Abrams & Bradley tanks

Future Combat Systems

DEFENSE SECTORS

Ground
Vehicles
25%

Aerospace
32%




Aircraft  JSF U2R
F-22 AV-8B

F-16 EA-6B

F-15 C-130
Space Basgd FIA18  pac Bombers
Space Station Hawk  Harrier e
Shuttle Tornado F- B-52
b F-117
. Rocket  M-5 Rocke Helicoptor
} # - Hera =~ Commanche
' 4 A BA-2 Sky Guardian 2000
e - Cobra

Global H'glw_lz

S Apache ;
Sfore Comm(;mlcatlon Searing ;rrird I::or
Surface Ships  Type 23 Frigate Rt ATIC LOROPS
MK45 Gun System UCAV
Typhoon
EOS-400 SMART-T
LPD-17 APX-100
~ upPZ-27
SeaV -
i Light Armoured
T FCS
arines i \I;\;IAV-_Recce
arrior
Seawolf HMMWV-ITAS
Los Angeles Amphibious™ — -
NSSN f1ry b -
- Armoured =

Torpedoes & Decoys ; % — M1A2 Syl

' ~ Bradley-IBA P' . ="~
1 LS LCAC I i S=Ei
e 13X2 ARAV " Grizzly
TP2000 Wolveri
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Curtiss-Wright is Transforming the

Embedded Computing Landscape Fully Integrated, Interoperable Products

Six acquisitions since 2003
- Revenue run rate $200M
- 90% military, 10% commercial markets

Subsystems Modular Solutions
Global Hawk UAV F-22 - SBCs

mission computers and F-15 - digital interrogation
sensor management system cards

Bradley Tank gunner Sentinel Radar

control electronics - DSP & SBCs

Stryker weapon autoloader

controls & turret electronics

* Accelerated strategic integration
- Global presence leverages CW branding
- Fully rebranded, single sales channel, R&D aligned

* Diverse customer base ad platforms
- 5 largest programs generate <25% annual revenues

Worldwide Embedded Systems Market $4.5bn

C-W targets Military, Medical & Industrial segments « Core market is the $1.5B Defense segment

15% . . " .
@ - Established leadership position with
4%

Military \ ! °
E Medical outsourcing prime

mIndustrial Control Continued outsourcing by the primes

® Communications

S Other (US & Europe)

Leverage technology into high-end medical
and industrial control markets

FEBRUARY 2005




2005 Estimated Sales: 185M

Motion Control

* Flight control and
utility actuation
components &
integrated systems

Position sensors,
flight recorders,
power supplies and
fire detection
systems

Component repair
& overhaul services
to the global airline
industry

FEBRUARY 2005

Metal Treatment

* Shot Peening —
structural
components, turbine
engines and fan
blades

Shot Peen Forming —

wing skins

Specialty Coatings —
structural components

Laser Peening —
turbine engines and
fan blades

Airbus:
A300, A318, A319, A320,
A321, A330, A340, A380

Boeing:
B727,B737,B747, B757,
B767,B777, B787

SALES SEGMENTATION

Metal Repair &

Treatment Overhaul

37% 17%




= Uniquely positioned as the world-leader in laser peening
technology and commercial production

= New market opportunities for laser peening services, such as
aerospace wing parts, highly stressed gears, medical implants,
and applications in oil & gas

FEBRUARY 2005




2005 Estimated Sales: $370M

Flow Control Motion Control

* Stabilization
systems for high-
speed trains

¢ Commercial power
pumps, valves and
electronic control

systems ¢ Electronic sensors

for industrial
applications

SALES SEGMENTATION
Flow Control
59%

Motion
Control
12%

Metal
Treatment
29%

FEBRUARY 2005

Metal Treatment

# Automotive,
commercial power,
oil and gas, heavy
Industrial, medical

Commercial
Power
32%

General
Industrial
19%

Auto
22%




2005 Estimated Sales: $122M

Plant life extensions: U.S.
New plant construction: Asia
Domestic plant restarts: Browns Ferry

Worldwide increase demand for power

Expanded product lines: valves, pumps, services

SALES ($ millions) $122

$105
35 $47 I
37% 4- Year CAGR

2002

2001 2003 2004 2005E

FEBRUARY 2005 26




2005 Estimated Sales: $114M

New Products:
¢ Coke drum deheading valve
Process Safety Management (PSM) software solutions
Pilot-operated valves
Expanded butterfly valve products
Plant upgrades

SALES ($ millions)
$56

$91
$81

35% 4-Year CAGR
Il I .

2002 2003

2001 2004 2005E

FEBRUARY 2005




Curtiss- erght DeItaGuard Coker Valve
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* Revolutionary valve technology for oil refining industry

= Totally automated and sealed system dramatically improves

safety

= Significantly reduces maintenance costs and increases

throughput
* Enables processing of cheaper grades of crude oil

= Intellectual property patent

FEBRUARY 2005




+ Established Leader in Niche Markets

Technology
Market Position

Competitive Cost Structure

= Diversified Business Plan

= Proven Ability to Grow Profitably

s Successful Integration of Acquisitions

> Future Outlook

FEBRUARY 2005




Forward-looking statements in this document are mad e pursuant to the Safe
Harbor provisions of the Private Securities Litigat ion Reform Act of 1995.
Such forward-looking statements are subject to cert ain risks and
uncertainties that could cause actual results to di ffer materially from those
expressed or implied. Readers are cautioned not to place undue reliance on
these forward-looking statements, which speak only as of the date hereof.
Such risks and uncertainties include, but are not | imited to: unanticipated
environmental remediation expenses or claims; a red uction in anticipated
orders; an economic downturn; changes in the need f or additional machinery
and equipment and/or in the cost for the expansion of the Corporation’s
operations; changes in the competitive marketplace and/or customer
requirements; an inability to perform customer cont racts at anticipated cost
levels; and other factors that generally affect the business of aerospace,
marine, and industrial companies. Please refer to the Company’s SEC filings
under the Securities and Exchange Act of 1934, asa mended, for further
information.

FEBRUARY 2005




Thank you

For more information,
visit: www.curtisswright.com

DEFENSE MARKET

Flow Control: NAVY & ARMY
Curtiss-Wright is the preferred provider of extréyr&ophisticated valves, pumps and electronic absiystems for the nuclear navy. Curtiss-
Wright also supplies a variety of components arslesys for the non-nuclear navy.

Regardingsubmarines, in 2004 Congress approved theltiyear procurement for the next 5 Virginia class submarines. Curtissgt has
approximately $60 million of installed base perrmaiine.

Curtiss-Wright is also in the second year of a &rywocurement for the construction of the raxetr aft carrier (CVN-21). Curtiss-Wright
has approximately $180 million installed base ommcraft carrier.

In addition, Curtiss-Wright received a $62 millioantract for the etrofit of the jet fuel pumping systems for the entire aircraft carrier
fleet using our smart leakless valve technology. Cuiigfght is the only company with this smart leaklgasse technology. Curtiss-Wright
expects this retrofit program to begin in 2005 aadtinue on over the next couple of years.

In 2004, Curtiss-Wright received a $30 million aaat for the design, development, build and teshefpower supply for the Army’s
Electromagnetic Gun program, which is envisioned to be part of the “p@as systems of the future.” The EM gun will beeatiol fire a
projectile at a speed similar to a missile withth& use of explosives. Beyond the initial developtakstage, this technology could present
significant future opportunities. Curtiss-Wrightdsrrently working on studies with the Navy and Mas on development programs for this
technology.

In 2005, Curtiss-Wright was awarded an $11.5 niillitevelopment contract for the Navy’s Advanced stirey Gear Program. THeAG
system is an electronic system that will replace the autrteydraulic used to capture aircraft landing om dleck. The system will be retrofit
onto existing carriers as well as the next-genenatarriers. Curtiss-Wright is also participatingdievelopment of EMALS --
electromechanical advanced launching system. Biathegse systems are generating development revém2€95, and should produce
lucrative production contracts in the future.

Motion Control: AEROSPACE




In our Motion Control segment, Curtiss-Wright ifeader in the design and manufacture of highly megried actuation and electronic control
components and systems for military aircraft. Gs#/right also provides the actuation, sensor, guidaand embedded computer system:
unmanned aircraft, such as the Global Hawk and U@#dgrams.

F-22 Raptor — Curtiss-Wright has approximately $900K contentagiecraft. Curtiss-Wright provides the Weapons Bmor, Side Bay Door,
and Leading Edge Flap actuation systems as wskmsors and embedded computers.

Global Hawk — Our content is approximately $600K per aircr@firtiss-Wright provides the main flight control cpater system, guidance
system, sensor package and embedded computehssfaircraft.

JSF F-35 — Curtiss-Wright provides approximately $250K oftent per aircraft which includes actuators, emkeedtbmputers and sensors.
V-22 Osprey — CurtissWright has approximately $170K per aircraft where supply the cockpit control, actuators and eledlight controls
Motion Control: LAND BASED DEFENSE

For land-based military vehicles and tanks, Cuiisgght provides fully digital aiming and stabilizah systems, embedded computer sysi
sensors and updated electronics.

Between new production in Europe and Asia, majofié and upgrade programs in the US, and the adetthe Future Combat System,
Curtiss-Wright sees this as a growth area ovenéxt couple of years. Curti8§right believes a substantial part of this growili eome from
electronics, more specifically embedded computetesys, where it has significant content on mangfquias.

Y:\Defense Market Supplemental inf
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